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Prices generally hold as number of

sales shp

Small price decline from last year, gain
from prior quarter Both price indicators
showed nominal changes from their respective
prior year quarter amounts and modest increases
over the prior quarter. The average sales price
of a residential property in the Long Island/
Queens market was $506,5680, down 0.6%
from the prior year quarter average sales price
of $509,474 but up 2.1% from the prior quarter
average sales price of $496,369. Median sales
price followed a similar pattern suggesting that
the mix of properties that sold had not changed
significantly. The median sales price this quarter
was $445,000, down 0.3% from the prior year
quarter price of $446,250 and was up 1.7% from
the prior quarter price of $437,500.

Number of sales slip as inventory expands
The number of sales this quarter totaled 8,694
properties, down 5.6% from the 9,210 total in
the prior year quarter, but was up 24.2% from
the 7,001 properties closed in the prior quarter.
The pronounced increase in sales activity over
the prior quarter is attributable to seasonal
changes in sales activity. The 5.6% drop in the
number of sales was greater than the 0.6%
prior year quarter drop last year. As a result of
weaker demand as measured by the number of
sales, inventory levels continue to rise. There
were 36,610 listings at the end of the second
quarter, up 10.6% from the prior year quarter
total of 33,141 listings and up 14.6% from the
prior quarter total of 31,954 listings. In addition,
inventory typically rises from the first to second
quarters of each year as listings enter the market

Average Sales Price $506,580 2.1% $496,369 -0.6% $509,474
Median Sales Price $445,000 1.7% $437500 -0.3% $446,250
Number of Sales 8,694 24.2% 7001 -5.6% 9,210
Days on Market (from Last List Date) 111 2.8% 108 29.1% 86

Listing Discount (from Last List Price) 5.6% 5.3% 4%
Listing Inventory 36,610 14.6% 31,954 10.5% 33,141
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for the spring selling season. Current inventory
levels are at the highest seen in the three years
of historical data tracked in this report.

Listing discount and days on market
continue to expand It took an average of
111 days to sell a residential property, 25 days
longer than the 86 day average in the prior year
quarter and 3 days longer than the prior quarter.
Average days on market is measured from the
last time the list price was changed, if ever, to the
contract date. This indicator tends to correlate
with inventory levels. As competition rises in the
form of more listing inventory, it takes longer
to sell the average property. Another indicator
that measures the pace of the market is listing
discount, whichis the average difference between
the list price at the time of sale, and the contract
price. The average listing discount in the current
quarter was 5.6%, up from 4% in the prior year
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quarter and up from 5.3% in the prior quarter.

The market continues to show weakness
Both average sales price and median sales
price indicators approached stabilization, after
two years of decline. The most notable price
changes occurred in a weaker North Shore
market and a stronger Queens condo market.
Despite stabilizing prices, the overall number
of sales fell across the entire region with the
North Shore market being the only market to
show a gain as compared to the same period
last year. As a result of diminished demand,
inventory levels have continued to rise, causing
other market indicators like days on market
and listing discount to expand. A decline in the
overall number of sales in one of the most active
quarters of the year suggests that the housing
market may experience continued weakness in
the near future.

VISIT OUR WEBSITE TO BROWSE LISTINGS AND LEARN MORE ABOUT MARKET TRENDs Prudentialelliman.com



LONG ISLAND / QUEENS MARKET OVERVIEW B PRUDENTIAL DOUGLAS ELLIMAN

Prices slip as invenlory rises

The average sales price of a
Queens property was $482,971 this quarter,
down 1.2% from the prior year quarter average
sales price of $488,925 and down 1.6% from the
prior quarter average sales price of $490,637.
At the same time, median sales price, which
was $469,000 this quarter, fell 4.3% from the
$490,000 median sales price in the prior year
quarter and was down 4.8% from the $492,900
median sales price in the prior quarter. When
breaking out the market by quintiles, which is
calculated by sorting all the sales in the period
by price, dividing the number of sales by five and
measuring the averages within each section of
the market, different patterns emerged. The first,
second and third quintiles all showed declines in
average sales price over the prior year quarter.
The fourth quintile was unchanged and the fifth
quintile, the highest 20% of all sales prices,
showed an increase in average sales price.

There
were 10,851 properties available for sale in the
current quarter, up 14.4% from the prior year
quarter total of 9,483 properties and up 17.1%

Prices unchanged as inventory growth
slows

The average sales price
of a Nassau residential property this quarter
was $594,913 this quarter, down 0.6% from
$5698,761 in the prior year quarter, but up 3.4%
from the prior quarter average of $575,5673.
Median sales price was $485,000 this quarter,
up 0.6% from the prior year quarter of $482,000
and up 5.4% from the prior quarter of $460,000.
The average sales price of the lowest quintile was
$298,617 this quarter, down 6.2% from the prior
year quarter average sales price of $318,378.
The change from the prior year quarter for the
remainder of the quintiles moving from lowest to
highest, was -1.5%, +0.3%, +1.8% and -0.5%
respectively.

There were 10,574 properties
available for sale, up 6.4% from the prior year
quarter of 9,934 and up 14.2% from the prior
quarter total of 9,260. In the same quarter last
year, inventory was up 75.5% over the prior
year quarter, and up 52.1%, 31.8% and 19% in

Queens Market Matrix

REAL ESTATE

Average Sales Price $482,971 -1.6% $490,637 -1.2% $488,925
Median Sales Price $469,000 -4.8% $492,900 -4.3% $490,000
Number of Sales 3,098 42.2% 2,179 18.9% 2,606
Days on Market (from Last List Date) 97 4.3% 93 22.8% 79

Listing Discount (from Last List Price) 5% 5% 3.9%
Listing Inventory 10,851 17.1% 9,270 14.4% 9,483

Queens Average Sales Price vs. Number of Sales
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from the prior quarter total inventory of 9,270.
The number of sales showed a sharp increase
this quarter, but it was due to the incorporation of
New York City sales data into the report data set.
It took an average of 97 days to sell a Queens
property, faster than the other market areas
covered in this report. However, this indicator was
18 days longer than the 79 day average in the
prior year quarter and 6 days longer than the 93
day average in the prior quarter. Listing discount

Nassau Market Matrix

Queens Listing Discount vs. Days On Market

6.0% Listing Discount 120
5.5% 110
5.0% 100
4.5% 90
4.0% 80
3.5% 70
3.0% 60
2.5% Days on Market 50
20 2006 3Q06 4Q06 1Q07 2Q07 40
5/5 $8562,973
4/5 $604,666
3/5 $469,764
2/6 $313,856
1/6 $174,791

averaged 5% this quarter, up from 3.9% in the
prior year quarter and unchanged from the prior
quarter.

Average Sales Price $594,913 3.4% $575,5673 -0.6% $598,761
Median Sales Price $485,000 5.4% $460,000 0.6% $482,000
Number of Sales 2,729 16.8% 2,337 -10.7% 3,056
Days on Market (from Last List Date) 115 -0.9% 116 33.7% 86

Listing Discount (from Last List Price) 5.8% 6.4% 4.9%
Listing Inventory 10,574 14.2% 9,260 6.4% 9,934

Nassau Average Sales Price vs. Number of Sales
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subsequent quarters using the same comparison.
There were 2,729 units that closed in the quarter,
down 10.7% from the prior year quarter total
of 3,066 but up 16.8% from the prior quarter
total of 2,337 units. Last year at this time, the
number of sales was down 0.1%, or essentially
unchanged from the prior year quarter. Average
days on market was 115 days, 29 days longer
than the same quarter last year. Listing discount

Nassau Listing Discount vs. Days On Market
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was 5.8% in the current quarter, up from 4.9% in
the prior year quarter.
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Inventory rises, yel prices slabilize

Both price indicators showed gains
as compared to the prior quarter. The average
sales price was $448,009, unchanged from the
prior year quarter average sales price and up
4.9% from the prior quarter average sales price
of $426,909. Median sales price was $399,000,
up 1% from the prior year quarter median sales
price of $395,000 and up 3.6% from the prior
quarter median sales price of $385,000. The first
quintile showed a 1.9% decline as compared to
the prior year quarter but the remaining quintiles
showed price gains over the same period. The
most pronounced gain was the second quintile,
which increased 13% from $303,852 in the prior
year quarter to $340,395 in the current quarter.
At the same time, there were 2,867 sales in the
current quarter, down 19.2% from the prior year
quarter total of 3,648 and up 15.4% from the
prior quarter total of 2,485.

There were 15,185
properties available for sale in Suffolk County
in the current quarter, up 10.6% from the prior
year quarter total of 13,724 properties and up

Prices decline as number ofsales rise

The average sales price of a
residential property in the North Shore market
was $930,305 in the current quarter, down
10.1% from the prior year quarter average sales
price of $1,035,146 and down 2.8% from the
prior quarter average sales price of $956,681.
Median sales price was $730,000, down 6.9%
from the prior year quarter median sales price
of $784,500, but up 3.5% from the prior quarter
median sales price of $705,000. The decline in
these price indicators was largely attributable
to the declines seen in the fourth and fifth
quintiles, which saw 17.3% and 11.3% declines
respectively, as compared to the prior year
quarter.

There were 575 sales in the current
quarter, up 14.1% from the 504 sales in the prior
year quarter and up 35.9% from the prior quarter,
which is a typical seasonal transition. The number
of sales, while an improving indicator this quarter,

Suffolk Market Matrix

Average Sales Price $448,009 4.9% $426,909 0.1% $447661
Median Sales Price $399,000 3.6% $385,000 1% $395,000
Number of Sales 2,867 15.4% 2,485 -19.2% 3,548

Days on Market (from Last List Date) 119 4.4% 114 32.2% 90

Listing Discount (from Last List Price) 4.1% 4.1% 3.2%

Listing Inventory 15,185 13.1% 13,424 10.6% 13,724
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13.1% from the prior quarter total of 13,424
properties. In the second quarter of 2005 there 5/5 $787629
were 8,318 residential properties available for 4/5 $474,039
sale, representing an 82.6% increase in two 3/5 $399,286
years. Average days on market for the current 2/5 $340,395
quarter was 119 days, a 29 day increase over 1/5 $238,839

the same period last year. Listing discount was
4.1% in the current quarter, up from the 3.2%
listing discount seen in the prior year quarter and
unchanged from the prior quarter.

North Shore Market Matrix

Note: The data in the Suffolk Market is comprised of residential sales in
Suffolk county with the exception of The Hamptons and The North Fork
and which are analyzed in a separate report. Listing inventory includes
all of Suffolk county.

Average Sales Price $930,305 -2.8% $956,681 -10.1% $1,035,146
Median Sales Price $730,000 3.5% $705,000 -6.9% $784,500
Number of Sales B75 35.9% 423 14.1% 504
Days on Market (from Last List Date) 127 -6.6% 136 27% 100
Listing Discount (from Last List Price)  7.7% 9.6% 7.3%
North Shore Average Sales Price vs. Number of Sales North Shore Listing Discount vs. Days On Market
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was 7.6% below the 622 sales to have closed T T
, o . Shore Quintiles/No. of Sales
during the same period in 2005 at the end of the
housing boom in the New York region. While the o/ $1,993517
. 4/5 $1,011,5624
average days on market increased 27 days from
the prior year quarterto 127 in the current quarter, 975 $739.874
it fell below the 136 average days on market level 2/5 $574,920
1/6 $331,690

set in the prior quarter. Listing discount followed
the same pattern, rising from the 7.3% prior year
quarter amount to 7.7% in the current quarter
and falling from 9.5% in the prior quarter.

Note: The North Shore Marketis a submarket of Nassau County, extending
from Kings Point to Laurel Hollow, North of the LIE and Route 25.
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Modest increase in prices as days on
markel stabilized

The average
sales price of a luxury property was $1,180,362,
up nominally from the prior year quarter average
sales price of $1,179,2563. Median sales price was
$963,500, up 1.4% from the prior year quarter
median sales price of $950,000. Increases were
seen across all market areas as compared to the
prior year quarter. Queens increased 3.8% to
$975,411, Nassau increased 0.8%to $1,352,159
and Suffolk increased 5% to $1,174,406.

The average days on market
was 123 days, up 26 days from 97 days in the
same period last year but only up 2 days from the
121 days in the prior quarter. The average listing
discount was 9.7% in the current quarter, up from

Prices rise, number of sales slip

The average sales price of a condo was $320,308
this quarter, up 4.6% from the prior year quarter
average sales price of $306,300 and up 10.8%
above the prior quarter average sales price of
$288,978. Median sales price followed the same
pattern. The median sales price was $268,000 this
quarter, up 7.4% from the prior year quarter median
sales price of $249,500 and up 11.7% from the
prior quarter median sales price of $240,000.

The average sales price of a Queens condo
was $292,878 this quarter, up 19.8% from
the prior year quarter average sales price of
$244,411. Suffolk saw the second highest gain
over the same period with an average sales price
of $320,789, 2.1% above the same period in

CORPORATE OFFICE

MILLER SAMUEL INC.
21 West 38th Street, New York, NY 10018

Luxury Market Matrix

Average Sales Price $1,180,362 2% $1,157062 0.1% $1,179,2563
Median Sales Price $963,500 7.1% $900,000 1.4% $950,000
Number of Sales 869 24.1% 700 -5.6% 921

Days on Market (from Last List Date) 123 1.7% 121 26.8% 97

Listing Discount (from Last List Price)  9.7% 79% 5.9%
Average Sales Price

(% Share / No. of Sales)

Queens $975,411 (37%) 7.9% $903,805 (38%) 3.8% $939,547 (25%)
Nassau $1,352,1569 (44%) 0% $1,352,5639 (46%) 0.8%  $1,340,944 (48%)
Suffolk $1,174,406 (19%) -1.3% $1,189,635 (16%) 5% $1,118,131 (27%)

5.9% in the prior year quarter and up from the

Luxury Average Sales Price by County

7.9% listing discountin the prior quarter. Although  '¢1.800,000 Queens
luxury market share rose sharply this quarter, it ¢4 550000 Nassau
iti i Suffolk
Yvas largely dge to the additional city §ale§ data $1,400,000 uffol
incorporated into this study commencing in the
$1,200,000
current quarter.
Note: The Luxury Market is a submarket of Long Island/Queens and $1,000,000 —_—
includes the top ten percent of all residential sales but excludes The $800,000
Hamptons and The North Fork, which are analyzed in a separate report. Y 2006 3006 4006 107 2007
Condo Market Matrix
Average Sales Price $320,308 10.8% $288,978 4.6% $306,300
Median Sales Price $268,000 11.7% $240,000 7.4% $249,500
Number of Sales 1,517 15.6% 1,312 -4.9% 1,596
Days on Market (from Last List Days) 111 8.8% 102 30.6% 85
Listing Discount (from Last List Price)  2.4% 5.2% 3.9%
Average Sales Price
(% Share / No. of Sales)
Queens $292,878 (50%) 189%  $246,350 (53%) 19.8%  $244,411 (50%)
Nassau $376,223 (24%) 0%  $376,265 (23%) -139%  $436,910 (22%)
Suffolk $320,789 (26%) 76%  $298,192 (24%) 21%  $314,141 (28%)

the prior year when the average sales price was

Condo Average Sales Price by County

$314,141. Nassau did not fare as well, with an ~ $500,000

average sales price of $376,223, down 13.9%  g¢400000

from the prior year quarter average sales price

of $436,91O $300,000

Note: The Condo Market includes residential sales in Queens, Nassau, $200,000

Suffolk counties. Suffolk condo data excludes sales in The Hamptons
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4Q06

Queens
Nassau
Suffolk
/
1Q07 2007

110 Walt Whitman Road, Huntington Station, NY 11746
631.649.7401 « prudentialelliman.com

212.768.8100 * millersamuel.com

@ Prudential Douglas Elliman Real Estate

© 2007 Prudential Douglas Elliman and Miller Samuel Inc. All worldwide rights reserved.

The information contained in  AMAGANSETT EAST HAMPTON
this Market Overview has been 216 Main Street 83 Main Street
compiled from information supplied 631.2679700 631.329.9400

by the Long Island Board of BABYLON EAST ISLIP
Realtors, Multiple Listing Service, 8 Little East Neck Road 100 West Main Street

New York City Sales Data and 631.422.7510 631.681.8855

Property Shark. We believe BAYSIDE EAST MEADOW

this information to be true and  209-18 Northern Bivd. 2373 Hempstead Turnpike

accurate. Prudential Douglas  718.631.8900 516.796.4000

Elliman and Miller Samuel assume
no responsibility for the accuracy

BRIDGEHAMPTON
2488 Main Street

EAST NORWICH
6326 Northern Boulevard

and reliability of this information  631.637.5900 516.624.9000
and disclaim any liability for  coLD SPRING HARBOR ~ FLUSHING

damages real or imagined 37 Main Street 39-09A Main Street

caused by any error or omission  631.692.5400 718.888.0909
on the researching or recording  pix HiLLS FRANKLIN SQUARE

of these records and data. For 1779 East Jericho Turnpike 390 Franklin Avenue
more information or electronic  §31.499.9191 516.354.6500
copies of this report please visit EAST HAMPTON GREAT NECK
prudentialelliman.com. 3 Rajjroad Avenue 11 Bond Street
631.329.8037 516.466.2100

Email report author Jonathan Miller
at jmiller@millersamuel.com with
questions or comments.

HAMPTON BAYS
14 W Montauk Highway
631.723.2721

HUNTINGTON
156 East Main Street
631.549.4400

LOCUST VALLEY

6 Birch Hill Road
516.769.1110
LOCUST VALLEY

71 Forest Avenue
516.769.0400

LONG BEACH

30A West Park Avenue
516.432.3400
MANHASSET

1564 Plandome Road
516.627.2800
MASSAPEQUA

5066 Sunrise Highway
516.795.3456

MASSAPEQUA SOUTH PLAINVIEW SAG HARBOR SYOSSET

4804 Merrick Road 998A Old Country Road 138 Main Street 317 Jackson Avenue
516.798.1353 516.681.2600 631.725.0200 516.921.2262
MATTITUCK PORT JEFFERSON SAYVILLE VALLEY STREAM
10200 Main Road 318 Wynn Lane 301 West Main Street 26 West Merrick Road
631.298.8000 631.331.7676 631.589.8500 516.568.1600
MEDFORD PORT WASHINGTON SETAUKET WESTHAMPTON
2222C Route 112 475 Port Washington Blvd. 750 Route 256A 104 Main Street
631.768.25562 516.883.5200 631.751.6000 631.288.6244
MERRICK QUOQUE SMITHTOWN

2314 Merrick Road 134 Jessup Avenue 996 Jericho Turnpike

516.623.4500 631.653.6700 6315439400

MILLER PLACE
275-23 Route 25A

ROCKVILLE CENTRE
218A Sunrise Highway

SOUTHAMPTON
70 Jobs Lane

631.474.4242 516.763.1200 631.283.4343
MONTAUK RONKONKOMA SOUTHOLD

11 Flamingo Road 4949 Express Drive North 53345 Main Road
631.668.65665 631.585.8500 631.765.56005
NORTHPORT ROSLYN ST. JAMES

700 Fort Salonga Road 1314 Old Northern Blvd. 220 Lake Avenue
631.261.6800 516.621.3555 631.5684.7000

©2007. An Independently owned and operated member of Prudential Real Estate Affiliates, Inc. @ is a service mark of Prudential Insurance Company of America £2yEqual Housing Opportunity. All material presented herein is intended
for information purposes only. While this information is believed to be correct, it is represented subject to errors, omissions, changes or withdrawal without notice. All property outlines and square footage in property listings are approximate.



